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Item 7.01. Regulation FD.

InfuSystem Holdings, Inc. (the “Company”) hereby furnishes the information in Exhibit 99.1 hereto, the investor presentation dated
May 19, 2014.

 
Item 9.01. Financial Statements and Exhibits

(d) Exhibits
 

99.1 InfuSystem Holdings, Inc. Investor Presentation dated May 19, 2014.
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Exhibit 99.1

InfuS ystem  H oldings, Inc. 
S hareholder P resentation 
A s of May 19, 2014 E ric K . S teen, C E O  
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S afe H arbor S tatem ent 
C ertain statem ents contained in this release are forw ard-looking statem ents and are based on future expectations, plans and prospects for InfuS ystem  H oldings, Inc.‘s (“InfuS ystem ”, “IN F U ”, “the C om pany”, “We”) business and operations that involve a num ber of risks and uncertainties. InfuS ystem ’s outlook for 2014 and other forw ard-looking statem ents in this release are m ade as of May 19, 2014, and the C om pany disclaim s any duty to supplem ent, update or revise such statem ents on a going-forw ard basis, w hether as a result of subsequent developm ents, changed expectations or otherw ise. In connection w ith the “safe harbor” provisions of the P rivate S ecurities L itigation R eform  A ct of 1995, the C om pany is identifying certain factors that could cause actual results to differ, perhaps m aterially, from  those indicated by these forw ard-looking statem ents. T hose factors, risks and uncertainties include, but are not lim ited to, potential changes in overall healthcare reim bursem ent – including C MS  com petitive bidding, sequestration, concentration of custom ers, increased focus on early detection of cancer, com petitive treatm ents, dependency on Medicare S upplier N um ber, availability of chem otherapy drugs, global financial conditions, changes and enforcem ent of state and federal law s, natural forces, com petition, dependency on suppliers, risks in acquisitions &  joint ventures, U S  H ealthcare R eform , relationships w ith healthcare professionals and organizations, technological changes related to infusion therapy, dependency on w ebsites and intellectual property, the ability of the C om pany to successfully integrate acquired businesses, dependency on key personnel, dependency on banking relations and covenants, and other risks associated w ith our com m on stock, as w ell as any other litigation to w hich the C om pany m ay be subject from  tim e to tim e; and other risk factors as discussed in the C om pany’s annual report on F orm  10-K  for the year ended D ecem ber 31, 2013 and in other filings m ade by the C om pany from  tim e to tim e w ith the S ecurities and E xchange C om m ission. 
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InfuS ystem  at a G lance 
C om pany O verview  

Market leader in oncology hom e infusion w ith 40,000 patients a year – 25 Y ear business m odel 
World-class pum p rentals and service to providers, m anufacturers, and other rental com panies(1) in the U S  and C anada 
41,000 InfuS ystem  pum p fleet generating revenue from  both payors and providers 
F Y 2013 F inancials 
R evenues $62.3M (U p 6% ) 
A E B IT D A  $16.0M (U p 9% ) 
Market C ap $62.5M @ $2.85 (as of 3/11/14) 
(1) F ree C ash F low  =  A djusted E B IT D A  less C apE x and P urchases of Medical E quipm ent 
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F ull L ine Multi-T herapy &  Multi-P oint O ffering 
InfuS ystem  
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P artners 
P rovider 
P atient 
P ayor 
D evice &  P harm a Manufacturer, D istributor, G P O , A C O  
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P ositioned F or G row th 
Market T rends 
InfuS ystem  is uniquely positioned to take advantage of m arket trends 
L eadership 
L eadership can now  focus on running a business for first tim e in over a year 
S trategy 
T ransform ational strategy is developed and being im plem ented 
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InfuS ystem  N iche - E xtension of C linic to H om e 
C U R L IN  ME D IC A L  
C O N  
A m t T B I: 250 m L  
L  P R E S : 50 m m H g 
T O T  V O L : 0.2 m L  
R E MA IN : 249.8 m L  
O N /O F F  
R U N  
S T A N D B Y  
A L A R M 
H E L P  
O P T IO N S  
R U N  
P A U S E  
A m bulatory H om e Infusion 
25-year old business m odel in D ME  billing 
A t hom e, at w ork, at play, all w hile receiving the drug 
H igh satisfaction scores 

P roven outcom es w ith continuous hom e infusion 
O ncology, P ost S urgical P ain, S pecial D isease S tates 
T P P  P ayor C ontracts 
B ills patient insurance 
250+  C om m ercial and G overnm ent P ayor C ontracts 
C om m ercial P ayors reim burse m ore therapies than C MS  
A w arded contracts in all 9 MS A s (1 of 3 N ational V endors) 
A verage cuts of ~ 21%  for our category, per C MS  ($250,000 per yr) 
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U S  P opulation G row ing... A ging 
P opulation S tats 
A t-risk lifestyles persist (red, processed m eats) 
G row th in all types of cancers 
C ancers 
1,650,000 new  cancer cases in 2013 
C an be treated effectively by continuous infusion 
C olo-rectal 
3rd m ost com m on in U S  and Worldw ide 
9%  of all new  cases 
145,000 new  cases per year 
U .S . P opulation 
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T P P  P um p R eturn on Investm ent 
A verage C ost ~ $1,500/pum p 
P um p L ifespan 15 years 
A verage Monthly R evenue ~ $300/pum p 
L ifetim e 
R evenue/P um p A pprox. ~ $20,000+  
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Increasing T herapy O fferings to P ayors 
P ayor 
S pecial D isease S tates 
S urgery Infectious 
D isease 
O ncology 
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R entals, S ales &  S ervice to P roviders 
P um p R entals, S ales and A sset Managem ent 
P um p E xperts 
D irect sales, rental, and lease of device and supplies in U S  and C anada 
P um p B roker E xpertise – ability to acquire and dispose of C A P  E X  in cost effective w ay 
A sset m anagem ent, rental and lease 
P reventative Maint. 
A nnual P um p R ecertification 
P reventative Maintenance 
Warranty 
R epair 
World-C lass IS O  C ertified service facilities 
R egional D istribution 
West, S outh, E ast &  C anada 
28 C ertified T echnicians 
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O ffering Infusion to A ll P oints of C are 
P rovider 
O ncology 
A cute C are 
E m ergency S ervices 
L ong T erm  C are 
H om e Infusion 
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C ontinued R evenue D iversification 
2009 R evenues $39M 
1%  1%  2%  
26%  
70%  
R entals - C olorectal C ancer 
R entals - Infectious D isease 
R entals - H ospitals/H om e C are S ales - D P  
2013 R evenues $62M 
11%  
4%  
12%  
54%  
25%  
R entals - O ther C ancers 
R entals - P ain Managem ent 
R entals - S ervice &  R epair



C onnectivity through E MR  , Web P ortal and S ystem  Interface



C onnectivity through E MR  , Web P ortal and S ystem  Interface 
E lectronic D ata E xchange 
InfuS ystem  
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Interface E ffects 
C ustom er investm ent in interface m akes for sticky relationships. 
T ies custom er to InfuS ystem . 
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F or F aster T urnaround and Im proved U tilization 
T oronto C anada S ervice C enter 
Madison H eights S ervice C enter 
L os A ngeles A rea S ervice C enter 
K ansas C ity S ervice C enter 
F uture N ew  Jersey S ervice C enter 
F uture A tlanta S ervice C enter 
H ouston S ervice C enter 
InfuS ystem  D istribution 
H igh-density Metro Markets 
R educed cost of air shipm ents 
Im proved utilization of pum ps 
Increased m arket share of sam e-day rental m arket 
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Where D oes T his G et IN F U  In T hree Y ears ? 
A ging P opulation and C ancer G row th 
More P atients H om e IV  , C om m ercial P ay R ecognizing V alue, C MS  C om petitive B idding 
P eripheral N erve B lock and S m art P um p G row th 
R evenue G row th in H igh S ingle D igits T hrough 2015 
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F inancial R eview  
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F inancial O verview  
R evenues 
$70m  $60m  $50m  $40m  $30m  
R evenues G row ing 
$38,964 F Y 2009 
$47,229 F Y 2010 
$54,637 F Y 2011 
$58,828 F Y 2012 
$62,280 F Y 2013 
A djusted E B IT D A  
$18m  $14m  $10m  $6m  
A E B IT D A  G row ing 
$10,256 F Y 2011 
$13,126 F Y 2012 
$15,962 F Y 2013 
F ree C ash F low  (1) 
$16m  $12m  $8m  $4m  
F C F  G row ing 
$5,754 F Y 2011 
$10,568 F Y 2012 
$11,839 F Y 2013 
U nrestricted L iquidity 
$8m  $6m  $4m  $2m  $0m  
$2,931 1Q  2012 
$2,226 2Q  2012 
$2,935 3Q  2012 
L iquidity Im proved 
$2,935 3Q  2012 
$7,211 4Q  2012 
$6,249 1Q  2013 
$5,537 2Q  2013 
$5,955 3Q  2013 
$6,591 4Q  2013 
$6,681 1Q  2014 
(1) F ree C ash F low  =  A djusted E B IT D A  less C apE x and P urchases of Medical E quipm ent 
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U ses of F ree C ash F low  
T otal D ebt 
D ebt D eclining 
$35m  $30m  $25m  $20m  
$24,141 F Y 2009 
$32,197 F Y 2010 
$29,127 F Y 2011 
$31,268 F Y 2012 
$28,466 1Q  2013 
$28,328 2Q  2013 
$27,619 3Q  2013 
$26,727 4Q  2013 
$27,169 1Q  2014 
P P & E  and Medical E quipm ent in S ervice (at cost) 
$40m  $38m  $36m  $34m  $32m  $30m  
R ental F leet Increasing 
$31,734 F Y 2011 
$34,193 F Y 2012 
$35,026 Q 1 2013 
$35,474 Q 2 2013 
$37,040 Q 3 2013 
$37,229 Q 4 2014 
$38,543 Q 1 2014 
E very $1.00 invested in the rental fleet returns ~ $1.50 in revenue every year for the life of the pum p 
InfuS ystem  
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Q uarterly F inancial H istory 
R evenue 
$20m  $18m  $16m  $14m  $12m  $10m  $8m  $6m  $4m  $2m  $0m  
14.3 1Q  
14.1 2Q  
14.2 3Q  
16.2 4Q  
14.7 1Q  
14.7 2Q  
15.5 3Q  
17.2 4Q  
17.2 1Q  
F Y 14 F Y  2012 F Y  2013 
A C T U A L  
Q 1-14 
17%  incr over Q 1-13 
R entals up 10%  over Q 1-13 
S ales up 90% ! 
$6m  $5m  $4m  $3m  $2m  $1m  $0m  
3.4 1Q  
3.6 2Q  
3.6 3Q  
4.2 4Q  
3.7 1Q  
3.3 2Q  
4.3 3Q  
4.7 4Q  
3.3 1Q  
F Y  2012 F Y  2013 F Y 14 
A C T U A L  
Q 1-14 
($0.2M) in severance 
($0.2M) incr in IT  and new  product services 
Q 1-13 incl $0.3M in one-tim e ins. reim b. 
N et Incom e 
$1.5m  $1.0m  $0.5m  $0.0m  -$0.5m  -$1.0m  -$1.5m  
1Q  (0.9) 
2Q  (0.8) 
0.0 3Q  
0.2 4Q  
0.1 1Q  
0.1 2Q  
0.6 3Q  
0.9 4Q  
0.6 1Q  
F Y  2012 F Y  2013 F Y 14 
A C T U A L  
Q 1-14 
($0.2M) in severance 
$0.5M in deprec change 
($0.2M) incr in IT  and new  product services 
Q 1-13 incl $0.3M in one-tim e ins. reim b. 

1Q  (4.3)¢ 
2Q  (3.9)¢ 
0¢ 3Q  
1¢ 4Q  
0¢ 1Q  
0¢ 2Q  
3¢ 3Q  
4¢ 4Q  
3¢ 1Q  
F Y  2012 F Y  2013 F Y  2014 
A C T U A L  
Q 1-14 
10K  -13 S easonality U pdated – second half of year usually is m ore profitable than first half



A m bulatory P um p R ental F leet 
With over 26,000+  pum ps in T P P  R ental F leet, InfuS ystem  m aintains the largest fleet of am bulatory infusion pum ps in the industry 
D P P  R ental F leet has over 20,000 pum ps 
T he C om pany has a com plete inventory of virtually every m odel pum p from  every leading m anufacturer, allow ing InfuS ystem  to provide the right pum p for any patient’s prescribed protocol 
P urchases of pum ps have a high return on investm ent and an useful life of 10-15 years 
A nnual R ental R evenue per $1 R ental F leet C ost (“R evenue R atio”) 
Y E  2013 Q 1 2013 Q 2 2013 Q 3 2013 Q 4 2013 Q 1 2014 
R ental R evenue ($K ) $ 55,962 $ 13,445 $ 13,618 $ 14,493 $ 14,406 $ 14,850 
Medical E quipm ent in S ervice - C ost ($K ) $ 37,229 $ 35,026 $ 35,474 $ 37,040 $ 37,229 $ 38,543 
R ental R evenue P er D ollar of R ental R evenue $ 1.50 $ 1.54 $ 1.54 $ 1.57 $ 1.55 $ 1.54 
InfuS ystem  
IN F U S IO N  MA D E  E A S Y  S M



T ake A w ay 
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P ositioned F or G row th 
Market T rends 
InfuS ystem  is uniquely positioned to take advantage of m arket trends 
L eadership 
L eadership can now  focus on running a business for first tim e in over a year 
S trategy 
T ransform ational strategy is developed and being im plem ented 
InfuS ystem  
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T hank Y ou for Y our Interest! 
IR  C ontact Info: 
T he D ilenschneider G roup 

R ob S w adosh, rsw adosh@dgi-nyc.com  
P atrick Malone, pm alone@dgi-nyc.com  
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A ppendix: IN F U  O verview  
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C om pelling V alue P roposition 
C om plem entary core com petencies allow  InfuS ystem  to offer superior selection, flexibility, pricing and services 
O ne-S top S hopping S olution 
O ne-stop shopping solution for am bulatory large volum e pum p and other m ovable m edical devices 
S ales 
R entals 
S upplies 
S ervice 
F inancing 
P re-O w ned E quipm ent E xpertise 
U nique ability to source and deploy pre-ow ned m ovable m edical equipm ent 
C onsistent, fair and know ledgeable m arket m aker for pre-ow ned pum p disposals 
Market know ledge results in attractive equipm ent acquisition costs 
“O N E -S T O P  S H O P ” 
C O N V E N IE N C E  &  F L E X IB IL IT Y  
P R E -O WN E D  E Q U IP ME N T  E X P E R T IS E  
S E R V IC E  &  R E P A IR S  
C onvenience &  F lexibility 
C onvenience and flexibility of rentals and financing m inim ize custom er capital outlays 
R ental and financing elim inates the need for in-house m aintenance/service 
O ption to ow n, rent or finance – designed to fit custom ers’ operating and financial param eters 
S horter and longer-term  financing options 
In-H ouse S ervice &  R epairs 
World-class biom edical repair and service for pum ps, defibrillators and m ost other general m edical equipm ent 
A llow s InfuS ystem  to purchase, clean, repair and certify any used m edical equipm ent the C om pany buys for subsequent sale, rental or financing to custom ers



P ayor &  C ustom er Mix 
InfuS ystem  has strong relationships w ith the largest third-party payors and the leading cancer institutions 
H igh diversification of providers and payors 
N o single healthcare provider represents m ore than 7%  of T hird-P arty P ayor revenues 
S trong payor m ix am ong Medicare, other com m ercial insurers, B lue C ross/B lue S hield, and Medicaid 
A pproxim ately 6%  of revenues received directly from  patients through co-pays or otherw ise 
B road coverage further diversifies revenue stream s 
R evenue by P ayor (F Y 2013) 
C om m ercial 39%  
Medicare and Medicaid 38%  
B C B S  17%  
P atient 6%  
C MS : C enters for Medicare and Medicaid S ervices 
L eading C ancer Institution C ustom ers 
9 of 10 of the T op T en C ancer T reatm ent C enters 
InfuS ystem  
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C om petitive L andscape 
InfuS ystem  m easures its m arket share not in term s of the num ber of practices, but the pool of addressable patients 
T he breakdow n of the C om pany’s current m arket share show s that despite being the predom inant national player in continuous infusion, there is am ple room  for organic grow th 
T he C om pany com petes for m arket share in all but the C aptive H ealth P lans w hich represent health plans in w hich all services are rendered by one com m on payor/provider (e.g., K aiser P erm anente) 
S ource: A m erican C ancer S ociety; C MS , N ational C om prehensive C ancer N etw ork, N ational H om e Infusion A ssociation 
Market S hare for O ncology C ontinuous Infusion 
A pproachable Market 
InfuS ystem  
32%  
H om e Infusion P roviders 
32%  
F acility O w ned P um ps 
11%  
C om petitor D ME  P roviders 
10%  
C aptive H ealth P lan 14%  
D isposable P um ps 
1%  
InfuS ystem  
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D irect P ayor B usiness Model 
InfuS ystem ’s D irect P ayor business is focused prim arily on the sale, rental, financing and accom panying service of m ovable m edical equipm ent to hospitals and alternate care sites w ho pay InfuS ystem  directly – no third-party reim bursem ent 
F ounded in 1998 and headquartered in O lathe, K S  w ith distribution/service centers in S anta F e S prings, C A  and Mississauga, O ntario 
InfuS ystem  services – IS O  9001 - and repairs m ovable m edical equipm ent 
L eading provider to alternate site healthcare facilities and hospitals in the U nited S tates and C anada 
H om e infusion providers, long-term  care, physician clinics, research facilities, etc. 
T ransacts directly w ith healthcare providers – no third-party reim bursem ent revenue 
P roducts 
Infusion pum ps 
E nteral pum ps 
S yringe pum ps 
A m bulatory pum ps 
InfuS ystem  sells, rents and finances a w ide variety of new  and used large volum e and am bulatory pum ps 
S ervice &  R epair 
InfuS ystem  services and repairs both its ow n fleet of pum ps and m any types of other m ovable m edical 
L arge volum e pum ps 
A m bulatory pum ps 
F luid collection 
Medical equipm ent 
InfuS ystem  
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D irect P ayor O fferings 
L eading P rovider of N ew  and P re-O w ned P um ps 
InfuS ystem  offers new  pum ps from  top brands 
B roker-dealer trading desk 
In addition, over 70 m odels and versions of pre-ow ned pum ps are offered 
P re-ow ned pum ps are re-built and certified by in-house biom edical technicians to be patient ready 
Warranty offered on pre-ow ned pum ps 
A  variety of financing options to fit custom ers’ operating, budgeting and financing param eters 
N ationw ide, industry-leading IS O  9001 service program s 
L aunching branch service center in H ouston 
P re-O w ned &  N ew  P um ps from  T op Manufacturers 
A L A R IS  ME D IC A L  S Y S T E MS  
B  B R A U N  S H A R IN G  E X P E R T IS E  
B axter 
C MO  C R O  
C ME  C aesarea Medical E lectronics 
E X C E L S IO R  ME D IC A L  
H ospira 
K E N D A L L  H E A L T H C A R E  P R O D U C T S  C O MP A N Y  
MC  MarC al Medical, Inc. 
Medis 
MO O G  
R O S S  
S igm a R E D E F IN IN G  S MA R T  
S m iths Medical 
Z E V E X  
F ull S pectrum  of O w nership O ptions for C ustom ers 
R ental 
R enting new  or pre-ow ned equipm ent 
R ent pum ps by the day, w eek or m onth to m atch sw ings in patient count 
F ree shipping on all rentals 
S ales 
Industry leader in sales of pre-ow ned equipm ent, creating significant savings 
C om petitive pricing on new  equipm ent 
O ption to sell back pre-ow ned pum ps 
L easing plans offered 
A sset Managem ent 
IS O  9001 S ervice offered 
S ervice plans offered 
L ocal service expansion 

C oordinate w ith T P P  
L oaner pum ps available



Medical E quipm ent S ervice &  R epair 
In addition to supporting and repairing InfuS ystem ’s in-house fleet, the C om pany certifies, recalibrates, repairs and services a variety of infusion pum ps 
P um ps require scheduled m aintenance and calibration in accordance w ith m anufacturer’s specifications and regulatory guidelines 
S ervice and repair capabilities on high dem and services reaching end of life that are no longer supported by m anufacturers 
IS O  certification and an established quality system  strengthens relationships w ith m ajor custom ers 
P rovides InfuS ystem  an opportunity to establish a business relationship w ith custom ers that acquired pum ps through other sources 
C ontinuing and increased need for com pliance w ith current as w ell as anticipated regulations 

5 m ajor m anufacturer relationships: 
B  B R A U N  S H A R IN G  E X P E R T IS E  
C ME  A m erica 
sm iths m edical 
MO O G  
Walkm ed Infusion 
3 service centers, located in C alifornia, T oronto and K ansas 
InfuS ystem  
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C om petitive B idding O verview  
C om petitive B idding O verview  
InfuS ystem  w as not involved in R ound 1 nor R ound 2 of C om petitive B idding 
C MS  announced a R ecom pete of R ound 1 com petitive bidding on A pril 17th 
E xternal infusion pum ps/supplies added as a new  product category 
A  supplier m ust bid on all item s w ithin the product category to have its R F P  considered 
R ecom pete covers 9 Metropolitan S tatistical A reas (MS A s) 
InfuS ystem ’s R esponse to C om petitive B idding 
InfuS ystem  has engaged consultants and industry professionals to discuss directly w ith C MS , advise on positioning the C om pany for potential regulatory changes, and facilitate potential strategic partnership opportunities 
InfuS ystem  w as aw arded contracts in all 9 MS A s w ith average cuts of ~ 21%  for our category per C MS . 1 of 3 N ational V endors to receive contracts in all 9 m arkets. 
“C om petitive environm ent w ill vary in accordance w ith the level of cuts by C MS ” 
C MS  C om petitive B idding “T arget” T im etable 
S pring 2012 
C MS  began the pre-bidding supplier aw areness program  

C MS  announced bidding schedule, start bidder education and begin a bidder registration period 

B id w indow  opens 

B id w indow  closes 

C MS  announces R ound 1 R ecom pete bid results – IN F U  im pact $250K  annually 

C urrent R ound 1 bid contracts expire 

Im plem entation of R ound 1 bid contracts and prices 
C MS  w ill institute som e form  of com petitive bidding nationw ide by January 2016. 
InfuS ystem  
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